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100 aki

tava biznesa vzdeo saturam

Pieraditi koncepti, kas palidzés tavam saturam

izcelties

MDDigital



KA LIETOT

Ka lietot sos akus

Katrs dkis ir aizpildams modelis. Ieliec savus datus tur, kur ir
(iekava), un tev ir gatava video sdakumlinija dazas sekundés. Modeli
rakstiti Latvijas uznémumiem: bdvniecibai, kafejnicam,

skaistumkop$anai, e-veikaliem un citiem.
Izmanto aki tie$i tda, ka rakstits, vai pieldgo savam tonim. Labdkais

dkis ir tas, ko tu tiesam nofilmé.

Padoms: izvélies vienu kategoriju, panem pirmo aki, ieliec savu nozari un

nofilmé. Tiesi tik vienkarsi.



KATEGORIJA 01 / 10
Izglitojosie

LATVISKI

01
Pirms rezervé (ievieto pakalpojumu),
parbaudi §is 4 lietas.

02
Lok, ko (ievieto specialistus) neredz,
bet més redzam katru dienu.

03
Kapéc (ievieto produktu) izturéja tikai
pusi no solita.

04

3 jautdjumi, kas jauzdod katram
(ievieto pakalpojuma sniedzéju) pirms
paraksti ligumu.

05
(Ievieto produktu) cenas at$kiras par
30%, bet kvalitate ne. Ldk, k& atskirt.

06
Ko nozimé (ievieto terminus) reklamas
un vai tev tos vispadar vajag.

07
Tava (ievieto lietu) dod 3 signalus
pirms salost. LOk, ko meklét.

08
Kapéc (ievieto produktu) gada laika
kluva sliktdks. Biezi ta nav vaina.

09
Viena lieta, ko klienti vélas, lai batu
zindjudi pirms pirmd apmekléjuma.

10

(Ievieto variantu A) vai (ievieto
variantu B)? Lok, ka izvéléties
pareizi.

Uzneémums ka uzticams eksperts

ENGLISH

Before you book (insert service), check
these 4 things.

Here is what (insert specialists) miss, but
we see every day.

Why (insert product) lasted only half as
long as promised.

3 questions to ask any (insert provider)
before you sign.

(Insert products) prices vary by 30%, but
quality does not. Here is how to tell.

What (insert terms) in the ads really mean,
and whether you even need them.

Your (insert thing) gives 3 signals before
it breaks. Here is what to watch for.

Why your (insert product) got worse within a
year. Usually it is not a defect.

The one thing customers wish they knew
before their first visit.

(Insert option A) or (insert option B)? Here
is how to choose right.



KATEGORIJA 02 / 10

Zinkare

Curiosity

LATVISKI

01
Ta izskatijas 81 (ievieto objektu),
PIRMS més sakam.

02
Neviens (ievieto nozari) uznémums tev
to nepateiks, bet (ievieto patiesibu).

03
Kapéc 9 no 10 (ievieto klientus)
izvélas nepareizo (ievieto produktu).

04
Més atklajam kaut ko divainu par
(ievieto objektu). Skaties 1lidz galam.

05
Sis (ievieto produktu) tiek gala ar
(ievieto probléemu) atrdak, nekda doma.

06
Lok, kas notiek ar (ievieto objektu),
ja to neapkopj (ievieto periodu).

07

Vienu jautdjumu klienti uzdod
visbiezdk, un atbilde vienmér
pdrsteidz.

08
Starpiba starp (ievieto rezultatu A) un
(ievieto rezultatu B) ir viena detala.

09
Tu maksa par (ievieto produktu), bet
vai zini, ko isti sanem?

10
Més izmédinajam (ievieto konkurentu
metodi). Lok, kas notika.

Apturi skrolléSanu

ENGLISH

This is what this (insert object) looked
like BEFORE we started.

No (insert industry) company will tell you
this, but (insert truth).

Why 9 out of 10 (insert clients) choose the
wrong (insert product).

e found something strange about (insert
object). Watch to the end.

This (insert product) handles (insert
problem) faster than you think.

Here is what happens to (insert object) if
you skip maintenance for (insert period).

Customers ask one question most often, and
the answer always surprises them.

The difference between (insert result A) and
(insert result B) is one detail.

You pay for (insert product), but do you
know what you actually get?

We tried (insert competitor's method). Here
is what happened.



KATEGORIJA 03 / 10

Pretrumgie

Contrarian

LATVISKI

01
Lieldakais mits par (ievieto nozari),
kas tev maksa (ievieto summu) ménesi.

02
Kapéc (ievieto uzskatus) ir maldi, ko
(ievieto nozari) negrib, lai tu zini.

03
Tu maksa par (ievieto produktu), kas
tev nemaz nav vajadzigs. Lok, kas ir.

04
(Ievieto uzskatus) izklausds logiski.
Tapéc tie tev ari izmaksa.

05
Visi saka, ka (ievieto praksi) ir
obligata. Nav. Lok, pierddijums.

06
Ko (ievieto specialistus) tev nesaka
pirms paraksti ligumu.

07
8 lietas, ko tu dro$i vien dari
nepareizi ar (ievieto produktu).

08
(Ievieto popularu risindajumu) nav
labakda izvéle (ievieto situdciju).

09
Més to pasakam skali: (ievieto
uzskatus) vienkarsi nestrada.

10

Ja tev teica, ka (ievieto
ierobezojumus) ir normali, tevi
maldinaja.

Sagrauj dargo mitu

ENGLISH

The biggest myth about (insert industry)
that costs you (insert amount) a month.

Why (insert beliefs) are myths (insert
industry) does not want you to know.

You are paying for (insert product) you do
not need. Here is what you do.

(Insert beliefs) sound logical. That is
exactly why they cost you.

Everyone says (insert practice) is
mandatory. It is not. Here is the proof.

What (insert professionals) do not tell you
before you sign.

3 things you are probably doing wrong with
(insert product).

(Insert popular solution) is not the best
choice for (insert situation).

We will say it out loud: (insert beliefs)
simply do not work.

If you were told (insert limitations) are
normal, you were misled.



KATEGORIJA 04 / 10

Stasts

Story -+ Klientu un projektu stasti

LATVISKI

01

(Ievieto klientu) atnéca ar vienu
problému. Beigds lddza atrisindat vél
tris.

02
Projekts, ko visi citi atteicas
uznemties. Més uznémamies.

03

(Ievieto klientu) cinijas ar (ievieto
problému) divus gadus. Més to
atrisinajam (ievieto laiku).

04
K& viena tik&anas ar (ievieto klientu)
parvértas par (ievieto rezultatu).

05

Zvans piektdienas vakara. (Ievieto
klientu) vajadzéja risinajumu lidz
pirmdienai.

06
(Ievieto klientu) domaja, ka budZets
par mazu. Més pieradijam pretéjo.

07

No (ievieto sakumu) 1lidz (ievieto
rezultatu). 8is ir (ievieto klientu)
stasts.

08
Klients atndaca péc tam, kad tris citi
pateica né. Més pateicam ja.

09
Tas nebija mdsu viegldkais projekts.
Bet klientam vissvarigdkais.

10
(Tevieto laiku) vélak klients atsdtija
zinu. Ldk, ko vin$ rakstija.

ENGLISH

(Insert client) came with one problem. In
the end they asked us to solve three more.

The project everyone else turned down. e
took it on.

(Insert client) fought (insert problem) for
two years. We solved it in (insert time).

How one meeting with (insert client) turned
into (insert result).

A call on Friday evening. (Insert client)
needed a solution by Monday.

(Insert client) thought the budget was too
small. We proved otherwise.

From (insert start) to (insert result). This
is (insert client)'s story.

The client came after three others said no.
We said yes.

It was not our easiest project. But for the
client, the most important.

(Insert time) later the client sent a
message. Here is what they wrote.



KATEGORIJA 05 / 10

Problema — Risinajums

Problem-Solution

LATVISKI

01
Tava (ievieto objektu) gadiem izskatas
vienddi un klienti to vairs nepamana?

02

Iztéréji budzetu (ievieto kanalu) un
nulle rezultatu? Lok, ko més dardam
citadi.

03
Katru reizi, kad (ievieto problému), tu
zaudé klientu. Més to novérsam.

04
Ja tava (ievieto objektu) izskatas
§adi, klienti aiziet pie konkurentiem.

05
(Ievieto problému) uznémumam izmaksd
(ievieto summu) gadda. Més to apturam.

06
Tev ir labs produkts, bet neviens to
neatrod. Més to mainam.

07

Ja katru nedélu atbildi uz tiem pasiem
klientu jautdjumiem, 8§is ir prieks$
tevis.

08
Lielakd dala (ievieto nozari) zaudé
klientu starp pirmo zinu un pirkumu.

09
Kad (ievieto problému), tu nevari augt.
Ldk, ka més sakartojam procesu.

10

Tavs (ievieto objektu) paliek
nepamanits, jo izskatds ka visiem. Més
to mainam.

Klienta sdpe, misu risindjums

ENGLISH

Has your (insert object) looked the same for
years and customers stopped noticing?

Spent your budget on (insert channel) and
got zero? Here is what we do differently.

Every time (insert problem) happens, you
lose a customer. lWle stop that.

If your (insert object) looks like this,
customers leave for competitors.

(Insert problem) costs a business (insert
amount) a year. We stop it.

You have a great product, but no one finds
it. We change that.

If you answer the same customer questions
every week, this is for you.

Most (insert industry) businesses lose the
customer between the first message and the
sale.

When (insert problem) happens, you cannot
grow. Here is how we fix the process.

Your (insert object) gets ignored because it
looks like everyone else's. lWle change that.



KATEGORIJA 06 / 10

Saraksti

Lists & Tips

LATVISKI

01
5 kladas, ko gandriz visi pielauj,
pérkot (ievieto produktu) pirmo reizi.

02
3 lietas, ko parbaudit pirms jebkura
(ievieto pakalpojumu) liguma.

03
7 pazimes, ka tava (ievieto produktu)
jau jamaina.

04
4 lietas, ko klienti vélas, lai batu
zinajusi PIRMS pirkuma.

05
3 jautajumi, ko uzdot jebkuram (ievieto
nozari) uznémumam pirms sadarbibas.

06
5 iemesli, kapéc tava (ievieto
produktu) nestrada, ka gaidits.

07
5 lietas, ko nekad nedari ar (ievieto
produktu) .

08

Ar garantiju vai bez: ko tu isti
iegUsti, izvéloties (ievieto
pakalpojumu) .

09
6 signali, ka (ievieto pakalpojumu)
sniedzéjs nav istais tev.

10
Pirms tavs (ievieto produktu) nondk pie
tevis, més pdarbaudam 8is 5 lietas.

Atra, konkréta vértiba

ENGLISH

5 mistakes almost everyone makes buying
(insert product) for the first time.

3 things to check before any (insert
service) contract.

7 signs your (insert product) needs
replacing.

4 things customers wish they knew BEFORE
buying.

3 questions to ask any (insert industry)
company before you work together.

5 reasons your (insert product) is not
working as expected.

5 things you should never do with (insert
product) .

With warranty or without: what you actually
get choosing (insert service).

6 signs the (insert service) provider is not
right for uyou.

Before your (insert product) reaches you, we
check these 5 things.



KATEGORIJA 07 / 10
Vietejais

LATVISKI

01
Kapéc (ievieto pilsétu) iedzivotaji
vairs nepastta $o no arzemém.

02
(Ievieto pakalpojumu) cenas Latvija
2026. gadd: ko tev nesaka ieprieks.

03

Més apkalpojam (ievieto pilsétu) jau
(ievieto skaitu) gadus. Lok, kas
mainijies.

04
(Ievieto sezonu) Latvija nozimé vienu:

(ievieto problému). Lok, k& to risinam.

05
Vietéjais vai importéts (ievieto
produktu)? Skaitli rund pasi par sevi.

06
Ko (ievieto pilsétu) uznémumi meklé
visvairak (ievieto nozari) 2026. gada.

07
Pirms zvani citam (ievieto pilsétu)
uznémumam, noskaidro $o.

08

Latvijas (ievieto nozari) tirqus
§odien: ko redzam, strdaddajot ar
vietéjiem.

09

Sie (ievieto pilsétu) klienti citur
gaidija pusgadu. Pie mums (ievieto
laiku).

10

(Ievieto pakalpojumu) tava rajona:
kdpéc Latvijd attalums joprojdm ir
svarigs.

Vietéjais tirgqus un klienti

ENGLISH

Why people in (insert city) stopped ordering
this from abroad.

(Insert service) prices in Latvia in 2026:
what they do not tell you upfront.

We have served (insert city) for (insert
years) years. Here is what has changed.

(Insert season) in Latvia means one thing:
(insert problem). Here is how we handle it.

Local or imported (insert product)? The
numbers speak for themselves.

What (insert city) businesses search for
most in (insert industry) in 2026.

Before you call another company in (insert
city), find this out.

The Latvian (insert industry) market today:
what we see working with locals.

These (insert city) customers waited half a
year elsewhere. With us, (insert time).

(Insert service) in your area: why distance
still matters in Latvia.



KATEGORIJA 08 / 10
Piedavajums

LATVISKI

01

Sonedel (ievieto produktu) ar (ievieto
skaitli)% atlaidi. Piektdien cena
atgriezas.

02

Tikko palaidam (ievieto produktu).
Pirmajiem (ievieto skaitu) klientiem
cena fikséta uz gadu.

03
(Ievieto ménesi) vietas gandriz pilnas.
Atliku8as (ievieto skaitu).

04

Sezona beidzas (ievieto datumu). Péc
tam (ievieto pakalpojumu) bas tikai
(ievieto nakamo sezonu).

05

Soménes nemam tikai (ievieto skaitu)
jaunus klientus. Vai bdsi viens no
tiem?

06
Pérc (ievieto produktu) Sodien un sanem
(ievieto bonusu) bez maksas.

07

Rezervé (ievieto pakalpojumu) $onedél
un ietaupi (ievieto summu). Nakamnedél
cena mainds.

08
(Ievieto produktu) atkal noliktava.
Pirma partija: (ievieto skaitu) gabali.

09

Pieteik8ands (ievieto pakalpojumu)
beidzas (ievieto datumu). Péc tam
gaidisanas saraksts.

10

Sis (ievieto produktu) iznak reizi
gada. Pirmspardo$ana sdkas (ievieto
datumu) .

Godiga steidzamiba, kas pdrdod

ENGLISH

This week, (insert product) at (insert
discount) off. Friday the price goes back

up.

We just launched (insert product). First
(insert number) clients lock the price for a
year.

(Insert month) is almost full. Only (insert
number) spots left.

The season ends (insert date). After that,
(insert service) is back only (insert next
season) .

This month we take only (insert number) new
clients. Will you be one?

Buy (insert product) today and get (insert
bonus) free.

Book (insert service) this week and save
(insert amount). Next week the price
changes.

(Insert product) is back in stock. First
batch: (insert number) units.

Sign-ups for (insert service) close (insert
date). After that, the waitlist.

This (insert product) drops once a year.
Pre-sale starts (insert date).



KATEGORIJA 09 / 10

Emocionalie

Emotional & Trust

LATVISKI

01
Ldk, ko klients teica bridi, kad més
pabeidzam darbu.

02

Més ziném, ka uzticéties (ievieto
nozari) nav viegli. Tapéc radam visu
atklati.

03
Vina atnaca ar (ievieto bailes). Luk,
ka viss beidzas.

04
S8is ir bridis, kad klients saprot, ka
izvéléjas pareizi.

05
Pirms (ievieto rezultatu) vin$
Saubijas. Péc tam vairs ne.

06
Masu klienti nemaksd par solijumiem.
Vini maksa par (ievieto rezultatu).

07
S8is ir klients, kurg pirms darba
jautdja: vai jos tiesam to varat?

08

(Ievieto bailes) ir tas, ko dzirdam
visbiezdk pirms sadarbibas. Ldk, ko
dzirdam péc.

09
Uzticibu nevar nopirkt. To var tikai
nopelnit. Lok, k& més to dardm.

10
Labdka sajota $aja darba? Bridis, kad
klients ierauga (ievieto rezultatu).

Sajdta un uzticiba

ENGLISH

Here is what the client said the moment we
finished.

We know trusting (insert industry) is not
easy. So we show everything openly.

She came with (insert fear). Here is how it
ended.

This is the moment the client realizes they
chose right.

Before (insert result) he had doubts. After,
none.

Our clients do not pay for promises. They
pay for (insert result).

This is the client who asked before we
started: can you really do this?

(Insert fear) is what we hear most before
working together. Here is what we hear
after.

Trust cannot be bought. It can only be
earned. Here is how we do it.

The best feeling in this job? The moment the
client sees (insert result).



KATEGORIJA 10 / 10

Aizkulises

Behind-the-scenes

LATVISKI

01
Lok, ko més izdaram ar (ievieto

produktu), pirms tas nonak tavas rokas.

02

No (ievieto sakumu) 1lidz (ievieto
rezultatu): katrs solis, ko parasti
neredzi.

03
Ta masu (ievieto vietu) izskatas 6 no
rita, pirms tu vél esi pamodies.

04
(Ievieto soli) prasa 40 mindtes. Tapéc
més to nekad neizlaizam.

05
Ldk, ko masu komanda pdarbauda katra
(ievieto produktu), pirms tas aiziet.

06
Citi to dara atrdak. Més to dardam ta.

07

3 lietas, kas notiek masu (ievieto
vietu) katru dienu un ko klienti
neredz.

08
(Ievieto sakumu) izskatéas vienkarsi.
Cels 1lidz (ievieto rezultatu) nav.

09

Meés nemam (ievieto izejmateridalus) un
parvéréam tos par (ievieto rezultatu).
Lak, ka.

10
Katrs (ievieto produktu) izgaja caur
misu meistaru rokdm. Iepazisti vinus.

Pardadi redlo darbu

ENGLISH

Here is what we do to (insert product)
before it reaches your hands.

From (insert start) to (insert result):
every step you usually do not see.

This is what our (insert place) looks like
at 6 a.m., before you are even awake.

(Insert step) takes 40 minutes. That is why

we never skip it.

Here is what our team checks in every
(insert product) before it leaves.

Others do it faster. We do it like this.

3 things that happen in our (insert place)
every day that customers never see.

(Insert start) looks simple. The road to
(insert result) is not.

We take (insert raw materials) and turn them
into (insert result). Here is how.

Every (insert product) passed through our
craftspeople’'s hands. Meet them.



Gribi, lai Sos akus
parversam video?

Més filméjam, montéjam un publicéjam. Tu vadi biznesu.

infoamddigital.lv - +371 25 770 760



